FY18 Win Wire: Office 365 migration partnership eases customer Quadrotech
concerns around archive data

) Project Snapshot ) The Challenge: Centralize various data repositories in Office 365
The customer: DT Group is the largest retailer and DT group had made the decision to migrate to Office 365, but their move was complicated by the
distributor of building materials in the Nordic countries. fact that they were still running a third-party archive. The local migration partner that DT Group was
T _ _ _ working with, Delegate, recommended Quadrotech to get the job done quickly, and completely.
Objective: Migrate archives and mailboxes to Office 365. Once Quadrotech got involved, we realized that their Exchange environment also needed to be

Project size: 3 TBs of archive data and 700 mailboxes. migrated alongside their Enterprise Vault archive.

Solution: A scalable, compliant, managed migration to _ . . o :
Office 365 using Quadrotech Archive Shuttle cloud, ) The Result: DT Group consolidates technology and utilizes built-in Office 365 tools.
Quadrotech Mailbox Shuttle cloud and Microsoft Azure. DT Group received an integrated managed migration to quickly centralize their data in Office 365.

Because Quadrotech Mailbox Shuttle and Archive Shuttle are deeply integrated, we’re able to
migrate batches of mailboxes followed immediately by the archive migration for those users. This
process offers a seamless end-user experience.
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¥ 3.9 million+ seats migrated v 5 million+ seats under management Dan Langille Liz Abunaw
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