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EXTENSIVE INDUSTRY KNOWLEDGE

Ledgeview Partners has provided Microsoft
Dynamics 365 solutions to higher education
institutions since it was founded in 2007.
Ledgeview’s Microsoft Dynamics 365 solutions

for higher education have helped campuses across

the nation create meaningful connections with their Dyna miCS 365 for
students and communities, provide timely and clear 5 p
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communications to students, attract quality
candidates, collect applications to admit or deny -
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students, support campus wellness and safety Edb?}”nlrg;?
protocols, and much more.

By putting the unique needs of higher education
first, Ledgeview ensures the best results with

Microsoft Dynamics 365 for campuses across the Golc.i

nation. We are dedicated to helping you take care M |C|"OSO'H: Pa rtner
of your students, their educations, and their =
relationship with your campus throughout their m= Microsoft
lifetimes.
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INDUSTRIES
“We joked with our project manager at Ledgeview that we thought
D36 ED we were missing something because our Microsoft Dynamics
5 U. project just went that seamlessly. In all seriousness, the folks at
Ledgeview were amazing. | can't think of a single complaint or
CUSTOMER opportunity for improvement.”

TESTI MON I ES “Ledgeview has been a great partner, and | stress the word ‘great’.

We tagged-team this effort, and we work with a lot of vendors -

Find all of our case studies  some are great and others not. Ledgeview is definitely great.”
on our website!

LedgeviewPartners.com FOX VALLEY TECHNICAL COLLEGE

920.560.5571 ContactUs@LedgeviewPartners.com @LedgeviewCRM



Exclusive Offer for

Higher Education
8 weeks for $60k

We Help Higher Education
with Microsoft Dynamics 365:

- Inquiry Management: Tracking potential student WE ARE YOUR
inquiries, routing the inquiry to the right admissions RESOURCE HUB
counselor for assessment, auto-creating an activity

schedule to stay in touch with prospective students, D |J EB |J[ H][l[] + B UGS
acitivty tracking for all correspondences with

prospective students, and managing onsite visits. 75+ WEB|NARS DEM[]S

- Application Management: Viewing/entering AND USER GROUPS
applications, managing references, routing
applications to the right admissions counselor for
evaluation to admit or decline, and track activities 65+ PRODUCT, CULTURE, AND

for all d ith applicants. A i
Qg -criespRnCenEEsiin appieants INFORMATIONAL VIDFOS

- Transcript Management: Viewing/entering
transcripts and relating outside coursework to your
institution’s course catalog.

o+ INFOGRAPHICS

- Program Evaluation Reports: For transfer students,
reporting on transferred credits against your
program requirements.

- Migration of Data from your existing sources into
Microsoft Dynamics 365.

- Integration with Backend Software: Such as
CampusVue for Student and Course data (to support
outside coursework for your courses).

- SharePoint Integration for document management.

« OPTIONAL for Additional Costs: Applicant
PowerPortal and/or Marketing Automation to
facilitate inquiry and manage your applicants’
journeys.
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