Forecasting and dynamic pricing

This service is focused on the understanding of
the future consumption, factors and
recommending the most suitable price changes
according to dynamic environment.

The most common and primary need is to analyze sales series,
understand the meaningful triggers (for example season) and
categories (SKUs, customers, etc.) and to convert the insights to
efficient prices planning for turnover maximization. Thus, the general
steps included, looks like:

* data preparation and feature engineering (+ elasticity)

* sales estimator creation and validation (+ex post)

* extremums analysis and optimization (revenue maximization)

As the deliverables there will be the online service that process
upcoming data and recommend the price in analyzed circumstances
to maximize the turnover

ELEKS ECOMMERCE ANALYTICAL SUITE

engine and customer — Sales forecasting =il Cost
segmentation > B . .
A A minimization
! !
Sa 3 Planning and inventory M=
Conjoint analysis - management
Profit

maximization

= Promotion analysis + Logistics and delivery —

Customer utility

Attribution modeling and Priciha encing maximization
search optimization » g engl <

55555

NumPy :-
[ % \ PyTorch
KKKKK l.
rrrrrrr low g

ooooooo

Azure Machine Learning 7 s .

nnnnnn



	Slide 1

