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Summary

• The solution includes both services and add-on designed to meet the 

requirements of small and medium sized businesses

• Designed based on best practices

• Supports Marketing, Sales & Support

Business 

Ready

• The team at Absfront have 15+ years of experience from CRM solutions based on 

Microsoft Dynamics 365

• Previously deployed for both small and large companies in various markets and 

different industries

Proven 

solution

• Absfront Accelerator 365-accelerator with 90%+ of required features

• Services delivered in a cloud based and compact workshop-format with to meet 

adjusted customer requirements

• Delivered as fast as 3 weeks

• Reduce implementation cost of 200-700+ hours

Time & cost 

effective



Key Benefits with Fast Start

Focus

• Start with the module 

that adds most value to 

your business

• Easy to extend as needs 

develop over time

Fast

• 3 calendar weeks to get 

up and running

• No need for up 

ramping and long 

preparation times

Cost effective

• Clear and relevant costs

• Start with a limited 

scope and grow with 

control

• Between 200-700+hrs 

of saved 

implementation cost



Project Approach Fast 
Start
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Timeplan

Activity Week 1 Week 2 Week 3

Uppstart

Demo Environment setup

Workshop 1

Workshop 2

Test

Go-live

The timeplan may be adjusted based on availablity of customers stakeholders.



Cost overview

Aktivitet Cost (EUR) Tid Sum EUR

Uppstart 95 8 760

Setup Demo Environment 95 8 760

Workshop 1 95 10 950

Workshop 2 95 8 760

Tests 95 4 380

Go-live 95 10 950

Coordination 95 10 950

Summa 58 5510

Licenses

 Licensing of Microsoft Dynamics 
365 is analyzed separately. 

The solution works with:

 Sales Enterprise

 Sale Professional

 Customer Service 

 Team Member

 Absfront Accelerator 365: 
https://www.absfront.com/products
-add-ons/absalon-add-
ons/absfront-add-on-
subscription/#more-795

Services

https://www.absfront.com/products-add-ons/absalon-add-ons/absfront-add-on-subscription/#more-795


Appendix: Absfront 
Accelerator
Examples of benefits from the Absfront 
Accelerator out of the box



Pre-configuration of Accounts,
Contacts, Leads, Opportunities and 
Cases

 Improves end-user 
productivity

 Decreases 
configuration needs 
by 80-200+ hours

Pre-configured and optimized end-user experience with apps 

for different roles and processes. 



Optimized Sales process
 Improves sales 

effectiveness & 
insights

 Decreases 
configuration 
needs by 40-300+ 
hours

Improve sales performance with an activity-

based approach and simplified opportunity 

management



Increased After Sales 
 Improves end-

user productivity

 Build strong after 
sales relationships

 Decreases 
configuration 
needs by 20-200+ 
hours

Manage post sales agreement to grow 

relationships over time.

Dynamic checklists to secure quality in critical 

support processes.




