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Modernize Bl Infrastructure

Value Proposition

Use Azure Synapse PaaS to resolve performance bottlenecks

Modernize legacy Bl architecture using Azure Cloud

Unlock opportunities for adding any data source, such as big data, lIoT and other
semi-structured data sources

Best practice implementation and standardised approach for future expansion
and easy support

Cost optimisation approach

Requirements Gathering and Data
Discovery

Identify high value business cases and
discover data sources for data ingestion to
forecast solution design and cost.

Solution Design and Documentation

Document As-Is and To-Be data architecture

Go-Live ' L
. . o u r & present to business and technical
Go-live planning, cut over and post stakeholders.

implementation support P Determine security and data governance
rocess requirements and incorporate into the design.

Solution Development

Training Follow a structured development
methodology for data extraction, integration
(data warehouse), consolidation &
presentation to create a highly automated
and repeatable process.

Training on the solution as well as adoption
and change management.
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Why 4Sight? Sample Customers

* Gold Microsoft Azure partner King Price / Porcupine Union
« Team of certified Data Engineers

« Six years of experience building Cloud-
native Data solutions on Azure
» Tried and tested methodologies

King price had the need to consolidate
their data and reporting workloads on a
scalable platform to enable them to
replicate the solution to other

subsidiaries.
EStlmated.projeCt We built a cost optimised, configurable
duration data ingestion synapse pipeline that
decreased the time it takes to ingest new
* 3-6 months data sources.

Sample Architecture
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* Collect data with Synapse Pipelines
« Store in Synapse or SQL Hyperscale
« Serve with Power Bl embedded in Synapse



‘ . CONTACT US

Incorporated in 2017, 4Sight is a JSE AltX (ticker: 4Sl) listed, multi-national, diversified
technology group. Our purpose is to leverage our extensive product and services portfolio,
focused on 4IR technologies, people and data-focused solutions to design, develop, deploy

and grow solutions for our partners (customers and vendors).

4Sight’s business model enables its partners to The company’s mission is to empower our
take advantage of products and solutions partners to future proof their businesses
within its group of companies, which will allow through digital transformation to make
them to enjoy turnkey digital transformation better and more informed decisions in the
solutions across industry verticals. modern digital economy.

For further information, please contact us:

Rodwill Beneckhe as?;ht‘
Senior Account Manager i
rodwill.beneckhe@acctech.biz

(+27) 82 454 4997 id

Eugenie McCloskey
Sales and Marketing Director

* eugenie.mcloskey@acctech.biz
(+27) 74 146 4743

Sanmarie Minnaar GsTghr
SMB Sales Executive Y
sanmarie.minnaar@acctech.biz

(+27) 82 497 9908

=
Hannes Engelbrecht asght
Key Account Manager
Hannes.engelbrecht@4sight.cloud
(+27) 74 080 8197 O
South African Offices:
~100™Clifton Ave, Battler House, Investor Relations
Lyttelton Manor, 28 Roos Street,
. Centurion, Fourways, investors@4sightholdings.com
0157 S Johannesburg
+27 12 640 2600 +27 11 568 0800

Email: info@4sightholdings.com

Web: www.4sightholdings.com \
LinkedIn: https://www.linkedin.com/company/4sightholdings/ h t”"
— /) N ‘ ;
YouTube: http://bit.ly/4Sight_YouTube S I g
< N

v —F “,:""\



mailto:rodwill.beneckhe@acctech.biz
mailto:Eugenie.mcloskey@acctech.biz

