
Salesman Tracking and Ordering
KEEP TRACK OF SALES REPRESENTATIVES IN REAL-T IME



Why Salesman Tracking & 
Ordering?
ü Sales and Business Development executives are key to the success of any 

business as they are the frontline force generating business for the company

ü Proper tracking of salespersons can help companies in:
ü Increased productivity. Effective tracking can assist the sales management to increase 

productivity tremendously
ü Reimbursements – Proper tracking of expenses and reimbursements
ü Monitoring real-time locations
ü Analysing employee behavior
ü Real-Time Orders right at the outlet for faster fulfillment



Better ROI with high level of Transparency, 
Efficiency and Accountability of field sales 

01

02

03

04

Transparency

Accountability
Be

tt
er

 R
O

I

Efficiency

EFFICIENCY
Geo-Tagged expenses for easy
verification and settlement. Faster
deliveries and better customer sales
with real-time orders

BETTER ROI
Higher target achievements, lower
costs, faster order processing and higher
sales target achievements

ACCOUNTABILITY
360° visibility into daily activities,
expenses, and orders. Tracking and
analyse of performance across people

TRANSPARENCY
Real-Time visibility into daily customer
visits, expenses, orders & new leads.
Follow-Up reminders and tracking.



Key Features

• Real-Time Salesperson Tracking
• Real-time visibility into salesperson location and checkins

• Daily Trip sheet with location, address details of outlets visited, and the 
distance travelled

• Daily Expenses
• Upload of expenses by salesperson like Hotel, Travel, Per-Diems, etc

• Upload of associated bills

• Real-time location data of the uploaded bills

• Real-Time Ordering
• Upload outlet orders for your products right at the location

• Real-Time visibility into uploaded orders to the ordering teams

• Order summary by salesperson / date vs expenses incurred

• Site Surveys 
• Ability to create own surveys and questionnaires

• Salespersons can fill those surveys during their meeting for better 
market understanding and insights

• Easy Integration with API’s
• API’s to provide data about orders and expenses

• Data available in XML / JSON / Excel formats



Architecture

User Authentication 
(Encrypted Passwords/OTP based logins)

Secure API’s over Cloud (https)

Integrated Backend
(MySQL / Core PHP / Python / Firebase)

HO Dashboards

Admin/ Store Manager / Store Execs)

Store Exec / 
Store Manager Audit Team

Mobile App

Follow-Ups

Trip List

Expenses



Expenses

ExpensesDaily Tracking Follow-Ups Orders



Analysis Reports
ü Daily Trip Sheet with 

ü Kms covered, 
ü Outlets visited, 
ü Expenses incurred, and 
ü Orders generated

ü Expense Details (within Date Range)

ü Orders

ü Other reports as required by the client



Report Samples



Case Study



Case study
Tracking field sales representatives for better sales outcomes

Challenge Solution

Results

Tracking field sales representatives and mobile 
workforce across the country

• Daily visits and leads
• Daily expenses
• Travel patterns and routes
• Transparency and Productivity at top

Implemented eybii salesman tracking system to  
• Track Salesperson daily attendance and visits 

with geo-tagged pictures
• Daily Expense entry by salespersons with bill 

upload
• Real-Time visibility into salesperson location 

200 Salespersons 
tracked / day

65K+ Check-ins

Daily Leads and 
regular customer visits

200+ Leads

Better conversions with 
regular Follow-ups and 
tracking

3400+ Follow-Ups

Expense claims with 
system calculated kms 
travelled

9700+ Expense Claims



CONFIDENTIALITY 
NOTICE
This document contains proprietary materials, 
trade secrets and otherwise confidential 
information owned by Schoofi Software Solutions 
Private Limited. Access to and use of the materials 
and information is strictly limited and controlled by 
Schoofi Software Solutions Pvt Ltd. This document 
may not be copied, distributed, or otherwise 
disclosed outside of Schoofi Software Solutions 
Pvt Ltd or its affiliates except under appropriate 
precautions to maintain the confidentiality hereof. It 
is made available for evaluation purposes only and 
may not be used in any way not expressly 
authorized by Schoofi Software Solutions Pvt Ltd.


