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Dynamic 365 - Attachment Mover

Growing size of Attachments will adversely impact on your Dynamics CRM performance
due to millions of records stored in annotation table.

You will find multiple attachments in your Organization which will eat up your CRM
Storage space. we can notice drastic performance degradation in processing of operations in
Dynamics CRM. This attachment needs to be handle or Stored Somewhere to improve Dynamic
CRM Performance.

As a CRM administrator, you need to make sure every time Dynamic CRM functioning
correctly. It is a not a good idea to regularly check database size or if anything is failing.

Dynamic 365 - Attachment Mover provides functionality to store attachments on Azure
Cloud instead in CRM to save the space in Dynamic CRM.

Some important features: -

a. Easy to Configure Azure Connection in Azure Configuration Entity
i Storage key
ii. Storage Account
iii. Container Name
iv. Blob Path
b. Easy to check attachment in Azure Cloud On Clicking on Button View Attachments on
Particular Entity
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Steps:

1. Navigate to entity which is enabled for Dynamics 365 Attachment mover.
For instance, consider Opportunity entity is enabled.
Navigate to Sales >> Opportunity

Dynamics 365 ~  Sales

Home Elect

+nNew R ocu © CLOSE ASLOST

[ RECALCULATE OPPORTUN,

Horme Flectronic Systems Upgrade -=

Qualify (Active for 13 days, 18 hours) I3 Develop

4Summary

opic” Home Electronic Systems Upgr. |
Gabriele Cannata

Fourth Coffee

This Quarter

US Dollar

Retail

User Provided

$3,142,000.00

20

Warm

Individual

Dynamics 365 ~ = Sales

Propose

POSTS ACTIVITIES INOTES ONENOTE

Enter a note

Est. Close Date Est. Revenue Status D
5/12/2016 $32,142,000.00 In Progress & Sven Mc
Close
STAKEHOLDERS +
Name 4 Role

SALES TEAM +
Name Role

No sales team mem

® CLOSE AS LOST

Home -E[e&r_é-mc Systems Upgrade =

Qualify (Active for 13 days, 18 hours) s Develop

«Summary

Home Electronic Systems Upgr: |
Gabriele Cannata

Fourth Coffee

This Quarter
US Dollar
Retail

User Provided
$3.142,000.00
20

Warm

Individual

Propose

POSTS ACTIVITIES NOTES ONENOTE

Home Electronic Upgrade Suggestions

List of my Suggestions

Choose File | My Hom

Est. Close Dat £ Status
5/12/2016 $3,142,000.00 In Progress & Sven M
Close
STAKEHOLDERS +
Name 4 Role

SALES TEAM +

Name ole

No sales team mem
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3. Refresh the page
4. After adding Note View Attachments Button Will get Visible on Top Left Corner and

Attached Note will get removed from CRM.

Dynamics 365 ~ Sales -~ | Opportunities >

LosT

Home Electronic Sys... >

© CLOSE ALLQUOTES [ RECALCULATE GPPORTUN.

Home Electronic Systems Upgrade =

Qualify (Active for 13 days, 19 hours) > Develop

«Summary

Propose

5 CONVERT TO WORK ORDER

Est. Close Date

5/12/2016

Home Electronic Systems Upgr: |
Gabriele Cannata

Fourth Coffee

POSTS ACTIVITIES INOTES ONENOTE

Enter g note

This Quarter
US Dollar
Retail

User Provided
$3,142,000.00
20

Warm

Individual

Open

EIFORM 3 P

Est. Revenue Status Owne:
$3,142,000.00 In Progress & Sven Mc
Close
STAKEHOLDERS +
Role
v
SALES TEAM +
Name Role

No sales team mem!

5. On Click of View Attachment window will get pop up and shows the attached file from
Azure Storage for that same record.

Home Electronic Sys... >

d /2% TB63641 A X
https://blobadmin.crm.dynamics.com/?
SPRCRTUNTY - PR EORLATION + ; PRAGMASYS
CONSULTING
Home Electronic Systems e’
- - i = & Sven M
Attachment Name Attachment URL
Qualify (Active for 13 days, 19 hours) r Develop| | My_Home_ Electronic Upgrade Sugge emindo er/My_Hom
stions.txt
4« Summary -
Home Electronic Systems Upgr: | +
Gabriele Cannata Role
Fourth Coffee
unt Manager
tracting Unit
< Timeframe  This Quarter
v US Dollar
Retail
User Provided @ z :
$3,142,000.00
Probability 20 4
Rating Warm
Purchase Process Individual
Description
sserpre SALES TEAM +
Name 4 Role

Current Situation

Open

No sales team members found.
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6. On Click of Attachment URL user can see the attachment

VIEW ATTACHN SWON  ® CLOSEASLOST ® CLOSE ALL QUO B RECALCULATE OPPORTUN... TTOWORKORDER [EEIFORM & PROCESS v v A X
~ < blob. ly_Home_Electronic_Upgrade fonsitxt - Google .. 1= =] X ]
H o 'El ) t . Syt https://pragmablobstorage blob.corewindows.net, on |
- wner
ome ectronic > yS erms My Home Electronic Upgrade Suggestions & SvenMorte ¢
ALL of the major players in home centrol, snd by this I mesn the custem installed and custom programmed systems
- . (including companies like Control4, Crestron, AMX, BitWise, RTI, Savant, Elan g!, Total Control and a few
Qualify (Active for 13 days, 19 hours) r D2VElop|| others) are able to do all of the things you're asking about
The reason I can’t just give you a simple answer and say “go with xyz system” is because it’s not merely about
the hardusre components.
4« Summary
it’s about the installation, the programming (and the skill of the programmer}, the home’s design and
infrastructure and the homeowner him/herself.
Topic* Home Electronic Systems Upgr: | +
Gabriele Cannata foe
Fourth Coffee
ount Manager -
Contracting Unit -
Purchaze Timeframe  This Quarter
US Dollar
Retail
User Provided
$3,142.000.00
20 e
Rating Warm
Purchase P
Description -
seenene SALES TEAM +
Name A Role
No sales team mem
Open =1

7. On Click On Move Attachment button user can send already created Notes to Azure
Storage

Dynamics 365 Sales > Mobile Comput

+ New R CLOSEASWON  ® CLOSEASLOST [ RECALCULATE OPPORTUN,

TOWORK ORDER  EBl FORM ESS »  S8ASSIGN  wes ¥ @ X

Mobile Computing = e

Date Est. Revenue Probability "
11/2/2016 $2,226,000.00 40 & SYSTEM
Qualify (Active for 21 days) r Develop Propose Close
click to enter v $2,226,000.00 Capture Cummary lick to

Tailspin Toys

Next Quarter

Opportunit Next Stage @ A
Mobile Computing POSTS ACTIVITIES NOTES ONENOTE
Tailspin Toys All - | AddPhone .. Add Task vYE STAKEHOLDERS +
y US Dollar Name 4 Role
orecast £90.400.00 We didn't find any activity re
Forees § No stakeholders found.
to Forecast
iption -
Probability 20
Sales Stage
»
SALES TEAM +
Name 4 Role .
Open "
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User can move multiple attachments from selecting records using Move Attachments
button on Home grid

Opportunities >

= 2 p
v £ Probasity Y o ¢
&
~ Interestad in our newer offerings £ Datum SYSTEM 719/206 6  $750000000 No
v printers w Cista Geller (5. /152016 8 $453130000 No 3410880000
v Vigeo Hardware Upgrade 11/30/2016 6  $475000000 No $630540.00
/61206 @
5/6/2016 &
&
@
@
&
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