A New Generation
Of Sales Analytics
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If only we could predict what predictive analytics has in store for us.
It's clear that the technology will continue to drive significant change
in the workplace for many years to come. How will you use it to
transform your business for the better?

Predictive Analytics im B2B-
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Sales Leaders in B2B

Pricing Analytics

Churn Risk

Cross- & Up-Selling




The Old Way Vs The New Way

No Reporting <3ss QYMATIX
IT Projects < $$$

Spreadsheets € $$$

Integrations € $$$ —

Consultants < $s$

Data Scientists < $$$

Vendor Lock-in € $$$
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& & Insights
Qymatix Solutions GmbH
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&~ Insights : Which customers have unfulfilled sales potential?

Qymatix Solutions GmbH
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& Xeniades

Qymatix Solutions GmbH
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Total Q1 Q3 Q4 Change ° AddEien
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et Sales Volume in € Marginin € Strongest Month Weakest Month There are signals pointing to the risk of losing this o
AL customer. Are you active enough? You do not seem to
Sales Total 550 320.48 € be selling here all you could.
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& [&) Pipeline
Qymatix Solutions GmbH

Insights

Search
_ J» Show Closed @ Sales Activity €@ Add Plan
CRM

Type Customer Name

[E] Pipeline
Siro AG o A
Chances ©
Project Possible Application of an RT in New Hot Plan Qymatix Alarm | Jun 14th 2017 @
Deal Status Goal (EUR) £ 15000
Negotiation -

Comments

Due Date Sep 20th 2017
Created Mapy 4th 2017 Siro AG is looking for a solution to CSS
Settings Decision
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Goal (EUR) £ 25000 @
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PA for Sales Planning

~f Ready Package

1 Kick-off Webinar

2 Data Ready Package

3 Data Learning

4 Assessment & ROI Calculation

5 Results Analysis, Best Practices & Presentation

You are ready to use Predictive Analytics!

[0] Your Benefits

You identify hot sales opportunities and accelerate
sales

You select the appropriate planning and
forecasting concepts for your team

You expand your methodological competence for
the individual use of Predictive Sales Analytics in
your company

Your data is ready for the sales analysis of the new
generation

You create competitive advantages through higher

sales efficiencies



Roadmap mit Qymatix

O Qymatix Solution
& Ready |_)

Package
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L> &; Expansion CRM / ERP



