SKILLS |BASE

SHARE YOUR KNOWLEDGE, BE REWARDED

Connected Search Engine / Knowledge Base / Skills directory
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SKILL\ BASE Solution - How it works ?
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Information m.iSSiﬂg? Intuitive and fluid interface :
Ask for it * Sharing information, highlight talents

* Access to specific business communities
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SKILLS [BASE Skillbase Methodology - Factor of success

DISCOVERY PROPOSAL PROJECT TRACKING

Value proposition

Tarifs and project roadmap KPI'S -& Return of experiences
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