
Any Sales Process. Any Technology Stack. All Sales Data. Any Report. One UI

Actionable Sales Insights For

Revenue Acceleration

Purpose built for B2B Sales Management ( VP/ Director / 

Manager of Sales / Sales Operations / CRO). Perfect fit 

for large sales teams (20+ members). Enables high 

growth (15%+ yearly) sales teams to accelerate further.

PIPELINE INSPECTION 

MO-DATA GIVES SALES 
MANAGERS INSTANT INSIGHT 
INTO REP ACTIVITY AND THE 
TRUE STATE OF DEALS, SO 
LIMITED 1:1  COACHING TIME 
CAN BE SPENT ON KEY 
OPPORTUNITIES.OPPORTUNITIES.

TEAM ACTIVITY

MO-DATA GIVES SALES LEADERS MO-DATA GIVES SALES LEADERS 
CLEAR VISIBILITY INTO REP 
ACTIVITY TO ENSURE ADEQUATE 
COVERAGE AND FOCUS TOWARDS 
THE RIGHT ACCOUNTS AND 
OPPORTUNITIES .

OPPORTUNITY 

MANAGEMENT 

MO-DATA HELPS SALES REPS 
FOCUS ON THE RIGHT DEALS — 
WITH MORE TIME SPENT SELLING 
AND LESS TIME ON 
ADMINISTRATIVE TASKS.

FORECAST 

MANAGEMENT 

MO-DATA TRANSFORMS THE WAY 
FORECASTING IS DONE, SO 
SALES EXECS CAN ALWAYS SPOT 
RISK IN THEIR FORECASTS AND 
GET THE TEAM BACK ON TRACK.

MoData’s software suite offers you Lead to Close to Renewal process visibility and 

predictions for B2B sales teams. We provide you with real time analytics and historic data 

so you can track things over time. Check out insights, prognoses and prescriptions, all 

neatly packaged and at your fingertips. Delivered to your inbox.

AI watches your dashboard, so you don’t have to






