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Automation







SFA Key features

v’ Powerful planning tool

v'Customizable workflow

v’ Perform dynamic business activity on the
move real time

v'Unlimited number of promos, discount &
bonus schemas

v'Online and offline mode
v'"Windows Handheld & Android tablets

v'GPS tracking

v'Powerful analytics and business
intelligence tool

v'Push notifications and alerts
v ERP integrated




Customer Self-services NEW

Product
. . sseco ATRT = 9:23 PM
information HoME

Latest Offers
Hankook Trading
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Limestol
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Order tracking { ;: , |
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Orders

- © . 2 A "' i Promotions
| ) ok Bnnla?
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Before the visit ...

Qm Sales

Mobilize your Sales Force
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& Seles Persons

& Vst Route Terplates
= Vst Route Piancing
o= Vit Routes

& Vats

L iepon

42} Home = Visit Route Planning

Visit Route Planning

sun ton Tue wed The

+ 11 more.

Week

7

Visit Route Planning
Optimization

Mobilize your Sales Force

,}m Sales

Weicome, Mouay Same

ales Person Roemo Home.
Customer
ode Hame Vist Freque:

= My Route A o

< 5-9-20

Auto-Gen Route
25 Sep 2018 - 25 Sep 2018

* Create one time customer visit

Tue Sep 25 (8 tickets)

25/09/2018
08:00

Not Started

25/09/2018
08:30

Not Started

. 25/09/2018
W aaall §lgul 09:00

Not Started

. X N 25/09/2018
o2l 8l g 09:30

1.Smart planning based on
customer preferences

« Reoccurrence model

« Monthly/weekly/daily
plan

2. User planning from mobile
3. Ad-hoc planning



Method
Achieved SU
Achieved Money
Description

Currency

el 42 2 4551565

ITEM-00002 (E)

zla 53 2 4gSIS S

ITEM-00001 (E)

500.00(

400.00(

Supports sales targets on different levels:

* Product
e Customer
« And to the level of a specific visit.

Supports sales targets on different types:

« Sales value
« Number of units

Top Down planning based on sales ot**
history 3




ales Person KPIs

-

=4 3 44 [ :
= mSales A © : = mSales A S @ : = mSales A6

e o Total Visits VS Planned & Productivity ) )
Total Visits VS Planned & Productivity ~ ! Achieved Golden Points per Customer

-
Total Visits v Golden to Customer v

1 Feb to 28 Feb 2017
1 Feb to 28 Feb 2017 1 Feb to 28 Feb 2017

@® Required
@® Required Achieved
® Achieved Ongoing

Ongoing

1000/4000
25%

Total Visits

Planned

Required Value Achieved Value Ongoing Value ™
Required Value Achieved Value Ongoing Value 45 25 34

. m n 3 | .
60 40 38 Golden to Customer

Achievement Percent Ongoing Diff
Achievement Percent ~ Ongoing Diff 55.5% 9 Required Yalue #chioved Valus Ongoing Value
66.6% -2 4,000 1,000 .74

Achisvamant Percenl  Ongaing D
5% 1,714

Qm Sales

Mobilize your Sales Force



Van loading and replenishment

v’ Load van using handheld

~ %} Home

A & CRM

v’ Barcode scanning for ease of use - G

v One-way or Dual or tripe

confirmation

1. Sales person request quantity form
HH

2. Warehouse owner ship from portal

3. sales receive from Handheld)

v Smart van loading based on
1. next day visits and
forecasting
2. ldeal load template

» Warenouses
U kers
= % kems Groups
W esad
o On Hand
= % Warehouse Transfer
43 Warehouse Transter Order
=) Aporoved Warehouse Transfer

§% Approved Warehouse Tra... | 3

§P Awaiing Approval Wareh
» nventory Adustment Oty
&2 VoM Groups

A W Sales
A & General Ledger
A W BI-Cubes

~ @ eps

~ | Reports

A (v News

~ & Administration

Status: Done

%Y Home

4B warchouse Transfer Order

Warchouse Transfer Order - WT0-2673

&

Num, @ WTO-2673

From [
B CICARE Al waalin g 3gaaat i".

Shipment Date :
Pubished
Approved By @ 211404-ADMIN
Transfer Uines
tem Code
1 11080000002

2 11012300002
3 11012300003

4 11040300003
ines

Ttem: Select ber « [

e a

e 28 )l i 2o )

2250 ) \eSi Juss )

=500 i o )

Jaidl g1y AN e
Quantity :

Rea. Qty :

© Copyright 2013 EME Internalional S.A.E

Welkcome, adminBSH

king Status  comment
o
o
rer.
e
UofM : oM
Requred Uoft vi

E W




Customer location &
proof of visit

§JL2AJ| - )9§)15 3'9.;»‘

PRIMARY (Visit)

v'Route to customer on the map
v'Capture customer signature
v'Customer barcode scanning
v'Nearby customer auto detection
v'Capture visit GPS location

v'Customer Geofence: Prevent
customer visit if location is invalid

Q msales



Customer card on HH

v" Full customer information
including basic info, payment
terms, credit limit, map location

v’ Credit balance
v Open invoices
v’ Balance statement

v Visits history for last 4-8 visits
including

v consumption, sales, returns, stock
count per item

v’ Average sales and payment
v’ Total sales, payment and returns

B Q T al25%27:43 PM

Llaall- s 8 slsnl A @ ©

General Cards @ Addresses | Account Grot

wolaall - ;99,18 Flgwl

o= Visit Card

<= Monthly Card

o Balance Statment

o= Outstanding Payment

o= Overdue Payment

=gy Q = fl2n 2 7:44 PM

M5 3201 §lgun] A6 O

Monthly Card

October 2015 0.0 0.0
September 2015 4230.06 84.0
August 2015 754.65 0.0
July 2015 2679.57 0.0
May 2015 0.0 0.0

Visit Graph
12,000 11,403 : 1 12,000
10,000 1 { 10,000
8,000 - 8,000



During
the
Visit ...




Dynamic Customer Visit Workflow

g3loall - 153,1S 3l gl

Time 19:41

Ticket NO-12579
Product | Location .2'zall 2y} - sadl 33l
Demo/Promo ‘ Stock Count ‘ b Deliver - Mork flow
tion :
‘ ﬁi Stock Count
p]
@ =| Sales Invoice
Receipt Collect . lssue Invoice %
printing Payment N P
E-GB Collections
]
v'Optional and mandatory .
A A =) s
» B Activities [ survey
Competition Visit form

Monitoring report v'Dynamic workflow based on
visit type

v'Configurable from backend



Direct sales and Pre-order

e Orders, Invoices and Returns
are submitted instantly to
the backend

* Print a Hardcopy invoice
using Bluetooth Printer

e Discounts and bonus auto
calculation

Total: 768.20 EGP




Sales Advisor (guidance)

Product Title here E

020021122110015

SAR 8 % -

Available Stock
02002 Items 0 Items

Target Recommend
02002 Items 0 Items

Unit price free coun

@ Percentage

0.0

Recommended Item Qty

Based on customer target and
stock count

Q msales

Applicable promotions

Show Matching promotions
alerts

A~ All 15

@clllus Pleuropn...

Aeromonas Salmonicida...

Anaplasmosis (ITEM-00047)
Antivenin (ITEM-00055)

Autogenous (ITEM-00048)

Stock level

View van stock level for
decision guidance



Payment & Cheque collection

* View Customer account including

Tanha Telecome

balance and due amounts crersusons 5
* VieW Open transaCtionS GENERAL ITEMS TOTAL P t
* View payment history SR

Recived

* Settle payment against open
customer transactions (invoices)

On account

Payment Term

* Accept cash, Cheque, bank transfer Cash on Delivery

1 Received Delivered Remitted ‘ Collected

Payment Method

Cheque collection cycle Management




% @a@m
title )
Back D~ ale.
| * Have you ever ordered mSales from
Eme?

* What other brands of mSales Force
have you heard of?

| The following is a list of product and
mmimims hawem ot cmabialiad awa scoce oonble

Previous Submit

Tanha Telecome

CRN 1075-145020-Sl .. >
20/05/2014 Total: 4000 SAR

Satisfaction Survey

Are you Satisfied with the service ?

Poor
v’ Acceptable
Good

Excellent

Survey Collection and
Competition Monitoring

* Customer-defined Survey
guestions in easy MCQ
format to be filled by sales
person onsite.

* Cost-effective in gathering
daily market intelligence.

* Multiple type of questions
v MCQ
v" Yes/No
v’ Essay
v Attachment
v’ Signature
v' Camera
v’ Branch logic



Trade Deals

offers, Promotions, Discounts, Bonus Schemas

2 1- Pricing S 1= Detinea 1= Linelltem .8 1-Item qty or
2 Discounts: = (Hendlet promotion

Q) oprice discount for certain

Q
OZ quantity — 2- Defined . .
g_- quantities np COmbinations
- SR s « [ :
2- Bonus < : ‘= 3- Payment
Products: fee 3- Defined Zone
products for certain or Customer

SZ?EJQZs“/a”‘“"eC‘a'W ’ group > ot lveellee S 4- Invoice
amount

S method

3- |[nvoice 4- Multiplicity 5- Cash amount

and Repeatness

discount 6- Item Visibility

Promotions Mix

- Multiple Exclusive and inclusive promotions and trading deals.
QmSOIQS - Prioritize promotions and trading deals




Credit notes and vouchers

* Generated based on
* Volume sales
* Pre-defined promotions
* specific customers or products

* Print vouchers from back office

* Vouchers is settled based on monthly or quarterly
sales

* Vouchers deducted from coming invoices



And more

(f

\N

Qm Sales
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o Verizon 11:56 AM

= Visits

EEE BB

Today

@ 93%

ee o »

Hyper Nisto
3251 items

Lolo Hyper
3251 items

Another Hyper
3251 items

Hyper Nisto
3251 items

Lolo Hyper
3251 items

Another Hyper
3251 items

Visits history

X

Verizon & 11:56 AM @ 93%

Sync O o »

Customers
Sync. 08/05/2014 13:21
13 Synchronized

Payments
Sync. 08/05/2014 13:21
44 Can’t Synchronize

Customers
Sync. 08/05/2014 13:21
13 Synchronized

Payments
Sync. 08/05/2014 13:21
™ In Progress

Customers
Sync. 08/05/2014 13:21
13 Synchronized

Sync All

Offline mode

/

@ % Ll 54% m 2:30 PM

wibly =

O

ole peril e aexl

SP-0003

Jole aoxl 0350

WH-0006

ole aoxl 030

WH-0006

Jdole aoxl ke

WH-0006

My profile



Limit Management

Sales Person account

Van total stock value limit

e Cash collection limit

e Assigned customer over due limit
e Block or warn mode

Customer account

e Block or warn for overdue payment
e Block/warn for exceeded balances
e Filter open invoices

Q msales



Instant messaging to Field
Force during the day

@ ~
Notifications D ‘Q o

Unread only Mark All as read Sync

* Send important notifications
* To field force instantly

e With no extra cost.




After the
visit ...

Q Msales



Reporting Analytics'

Business Intelligence (Cube, Dashboard&
Dynamics reports)



- S\IE&
— \'Oca\_\o‘(\

e GYOVE®

Multi-Dimensions, Scenarios & Metrics
Analytics and Bl




oms

.Cu5t-umer[jn Rows ) 'l Row Facets

Customer
Item: [in Columns ] = |

Sales Person: [in Columns ] '-'l

Time: [ in Columns ]| ~

Column Facets

Customer Gross Sales

Sales Person v+ Pre-Order

Customer ~ Year 2013 I — Year 2012 - Tear 2013 ~ Year 2012
- Egypt 942933.2353 152.6205 219354.8963
Portsaid 18938, 2277
caro 5. 5794 S25409.471 28,6905 86799, 4749
117451.8958 103352, 1733
X0 117481.898 | 93822,5402
1573394556 115383.8845
Manvya | 117481.898 Q3822 5402

Aswwan B | |

N T |

Multi-Scenarios and Metrics

& " Analyticsand Bl



I--EE!EE Welcome, admin

| 72§ Home ”aﬂlﬂnﬂufﬁmﬁul&lﬂ.

Customer Gross Sales
Customer. [ in Rows | ~ Row Facets Column Facets
Customer . tem
To show a representative Item: [ in Columns ] v|
graph, Right click on the
category name then charts salesperson: [Direct Sales] =
then choose the available
charts to show time: [Year 2012] =

Customer Gross Sales

Egypt 2193564.53963 258200, Ta44 2287158, 1444 AutoFit Column i ﬂlﬂ? 8795.0107 a015. 2919 2454,4753 315.2435 10552.8584
Mansoura 105503.8139 131666,2071 1158674.0247 1201 Minimize Column |_4?EE 5571.4765 ! 3617.4536 1691, 2359 262,783 S5818.5321
tsaid 18938.2277 30032.9147 18667.068 121« 459 570.7262
= | | s | [Semomne] | |
3o BA729,. 4749 | B8087.0025 87375.2521 &733.1115 8/43.1115 | 2366009 [ LS00, 009 | 1837.7115 475.837 52.4605 30963.8134
Fayom 103352. 1733 109236, 5557 833356. 148 2406, 1994 4406, 1994 3772.4033 3772.94033 26112615 B872.3686 288.7732 4567.2019
§ 93822.5402 97597.1245 T4065,984 3¥78.77 3978.77 3334. 1608 3334. 1608 2515.4838 713.7559 104.9211 4351.9625
115383.3845 | 115383, 4945 95429, 2855 5028.6692 5028.6692 | 4014.4392 4014,.4392 | 2694,6847 1030.9813 288.7732 4919, 2737
93822.5902 Q7F597.12495 74065.984 J78.77 3978.77 3334. 1608 3334. 1608 2515.9838 713.7559 104.9211 4351.9625
[N m |

Drill down options

Analytics and BI

Qm Sales

Mobilize your Sales Force




Sales by Time and Visit Gps acowracy

Cazles by Time and Visit planning status

Cazles by Itzm znd Time

I Sales by Ttem znd Customer
Customer i - Return Gross Vistoount | "@9EER Sales by Ttem and Scenario

— — - e S T es by Tm and SslesPeson

19,160.00 25,00 -

— —_— Sazles by Item and Vist stztus

Show Hover Tips Sales by Item and Visit Gps acowracy

Chart Sales by Itzm and Visit planning status

Sales by Customer and Time

Sales by Customer and [tem

= Sales by Customer and Scenario

phiall- 435 3y — : : Sales by Customer and SalesPerson

= Sales by Customer and Vst status

Sales by Customer and Visit Gps acowracy

Sales by Customer and Visit planning status

Szles by Scenzrio and Time

Sales by Seenario and Item

Sales by Scenario and Customer

Sales by Scenano and SalesPerson

Sales by Seenario 2nd Visit stz

Sales by Scenario and Visit Gps acouracy

Sales by Scenario and Visit planning status

Czles by SzlesPerson and Time

Cales by SalesPerson and Itzm

SalesParson v Al - E'i!'ECt_EnELE

- mlaall - gil5 g

+ Electrical Appliances

odall - 5yl Lill

ﬂ'}l \:-:JLI'.‘ M

A _H’}I \:..:JLL\ M

v All v All
- All v All
v olikis v All
+ Elertrical Appliznces v All

> Ault slin L Il"

Drill down options

Analytics and B

Q- msales &
J Mobilize your Sales Force
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Bl

Multiple chart types

[T

sy

| o Hame | @ Customer Gross Sabkes 0
Customer Gross Sales
Customer [ in Rows ] = Row Facets Colurmn Facets.
Customer Eam
] Chart =1)
Sales by Customer
150 000
160,000
1) 000
f |
Cusbomer 120000 === FAIRY
10552, 85849
A ann BERiE.5371
570.7262
Foaan 3563.81349
4567.2019
r 0,000 |4a'.5 1.9625 [
15,2797
semnn 4351.9625
=0, 000

— = =
S E a
=
g z E
Chart T YPE & Calumn
drea
Cohsmn
Bar
You can change the chart Lirss
type Pz
Doughnut
Radar




\~
S —— e
2ldg —————————

L\

B o< [ < [l o [ o= O] vssss

Radar chart

Analytics and B



A g Sales

A & General Ledger

v ) BI-Cubes

0@ Cube

iy Salesperson_Sales_Chart

4) Sales_Summary|Cairo Customer (=)=

300,000

Summary M.. Sa. R..

Jile pal s ansl sl sl 2% anel soo
SALESPERSON

.JIJL 2014 .AUG 2014 .EEF 2014 .umzw D NOV 2014 . DEC 2014

= =l =

Average Sales per Month 132... 285... -16...
Highest Sales in Manth July 208 12179 86B...
Highest Sales in Quarter Q3 . 176
Lowest Sales in Month Aug... 385... 543..
Lowest Sales in Cuarter Q3

YTD Sales - T96... B85...

MTD Sales - 3BI0

§ CocaCola_Sales_Chart [Sales/Return - £} (%]

iy Gross_Sales_Total_Chart

200,000
_-l]_- |

A A

TIME

B s [ rerumns

Function Lvg Mazx Min

{}m sales

Mobilize your Sales Force

JUL 2014 AUG 2014 SEP 2014 DEC 2014

Customizable Dashboard
Analytics and Bl

Sales 876.94844.. 50327 (Sep... 51475 (Aug...

Returns 10053.727... 189295.82 ... 185 (August)




i) Customer_Top_Sales

N n I

04/07/2014  07/08/2014  05/05/2014 09/03/2014  10/09/2014 17/08/2014  18/03/2014  20/09/2014  21/08/2014  22/05/2014
TIME

B o ] o [ et [ ot [ oo [ i [ o [ s o [ o

CUSTONER SALES

piall oL e g 045414
nal 3 i 3 81868.7
Gl g 6874573
A e Yo 63580
Lial| 3 gh Gl g S4325.75
anl p i K fla 58287.5

CE gL e 499175

02 = M th e o R

0 g g e 2o a3 483025
sl iiaed 336161

—
=

| Baseline Importer
[T Scheduler Job

-4, Lookups

. License Importer

Qm Sales
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) monthly sales chart

i) Gross_Sales_Total_Chart

300,000

250,000

Customizable Dashboard
Analytics and B

1,000,000

5000, 000




GPS Tracking

Real time Field Team
monitoring




GPS tracking

Q

Mmsales
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GPS Tracking

Geozone GPS Tracking GP5 Repart

BT R R

< v > peitciEiannaall
Q’/{i_"ﬁﬁ fisee
L e e
LR i 3
QR

Sy
s

A

e
sy B
Search Result Details

Date/Time Device Status Lat” £ Speed(KPH) Heading®
1 0401110 04:43:01 Device#2 LOCATION 30.08153/31.21124 0 0
2 040110 04:45:22 Device#2 LOCATION 30.08208/31.21085 0 0
3 040110 04:48:22 Device#k2 LOCATION 30.06258/31.20722 0 0

2z ==
Search Filter

+ Sales Person | antone-Hanna g2

"~ Device o

" Device Group o

Interval: 01/01/2010 [3 05/01/2010 (3

| Search | Reset |

Cursor Movement

Cursor Location:
3007637, 31.21542
Distance (ctrl-drag):

Pushpin Legend
Q Maore than 90 kph

Q More than 40 kph

?

Less than 40 kph

Geozone Address

<

15 May Bridge, Agouza, Giza...

Alnabawy Almohandes, Mad...
Ahmed Oraby, Gazeiret Met ...



e Speed limit violation

 |dle Time Violation

* Geozone arrival / departure
* Visit location deviation

e Sales route deviation

Violation Alarms




Q

Mmsales
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GPS tracking

® Detailed accurate reports control costs and give proof of service.
® Match activity to routes, prevent fraud visits and route deviations.

%

GPS Tracking
Geozone || § GPS Tracking Detailed Report
= i' -tl & This report describes Sales Person motion
Lol
< % ¥ Ry . "
- # Date Time Status Lat/Lon Speed Address Geozone Customer
Sales Person Code Starting With Letter A
+J ; : |
= Antone Hanna { Anfone-Hanna ) Deavice (Device#2) §
1 04/01/2010 2:43:01 PM 006154 F31.21124 0.00 15 May Bridge, Agouza, Giza,
= GMT+02:00 LOCATION Eaypt
o b 2 04/01/2010 2:45:22 PM A0 06208 f 31.21096 0.00 Alnabawy Almohandes,
» ] GMT=+02:00 LOCATION Madenet El Aalam, Agouza,
Giza, Egypt
04/01/2010 24822 PM LOCATION 30.06258 f 31.20722 0.00 Ahmed Oraby, Gazeiret Met
GMT+02:00 Okba, Agouza, Giza, Egypt
04/01/2010 2:50:22 PM LOCATION 30.06592 f 31.207949 0.00 Ebn Khaldon, Madenet El
GMT+02:00 Aalam, Agouza, Giza, Egypt
04/01/2010 25222 PM 30.06886 f 31.20725
GMT+02:0n e T1ON
04/01/2010 2.07076 f 31.20807 [
04/01/2010 LUGATION 3007107 £ 31.20833
04/01/2010 3007149 f 31.203386 0.00 El Sawahel Can. El

LOCATION

I T+02:00

04/01/2010 i

04/01/2010

Dewal, Embaba, Gic

T Y

3:02:22 PM Central Farah Cen

GMT+02:00

Haret Takay Ali, Embaba,
Giza, Egypt

LOCATION  30.07340/31.20999 0.00

04/01/2010

3:06: 3? PM

30 07424 724 24072 Sayed Mohamed, Tag El

3:08:22 FM
GMT+02:00

30.07390 f31.20910 0.00 Haret Fikry Bakry, Embaba, Mariana Phone. one.

LOCATION Giza, Egypt

A

lillil 4

4



GPS Tracking

Alarm Report

W

Location Visits Report

Stop Time Report

Enterprise Mobility

(c)2004-2010 by EME International

mIT

Interval | 2252010 - 242010 ).
Fiiter by mapéam:mau]. :

Start/Stop Report

Summarny of the fieet movement, The report shows the start & stop time per every asset'salesperson.

# OStart Move Duration Distance Stop Stop Duration
(.Antone H) Lo gpba Device: Antome-
05222010
1 1158 AM ‘Oh O4m OEkm4am 1202 PM Didh 48m :I-_;ll.i,-li.ﬁ..'i,—l._.uﬂ T 1418 bmh pi Sl 3005631313008
St Loealon
2 1Z51PM  DOhidm OKkm73m  1255PW  DOnSTm oAl Gsh o Ae 1 gl g 31.98 kmh of m&  30DSSES31.3002

11 Alex Desart Rioad;Deseant

oM, 43 2 4S04 B, Egypt 4373 kmmh - S0.D6431/31.0274

3 042 PM Dih13m 2PEMSETm 0256 PM  D0h 49m

Mobilize your Sales Force 4 0346 PM Dihd9m FEEMXISm M55 PM OO PEM 0N 1 aadn e g Bg.) 34.66 kmmh i 00622431, 326

Q msales 2 Y

w) pis 1‘~;‘__<— FHE ] L= -
5 0s11PM DOhOIm OEKMEIm  O0S13PM 0ihS2m i e, ] b 1.27 kmh agy 30.06072/31.3325




Flexible admin portal

Q msales



o

User-friendly interface

's Sales Orders
%, Sales Invoices
‘; Aggregate Sales Invoices
‘:. Free Text Invoices
= % Item Lines
¥% Order Item Lines
‘.-. Invoice Item Lines
*& Return Order Item Lines
{4 Ssles Order Batch Update
&, Sales Invoice Batch Update
"% Return Orders
= = Sales Targets
<2 Salesperson Targets
“2) Customer Targets

__lm Stock Counts
~ . Field Service

~ o General Ledger

A .+ BI-Cubes

~ I Survey

~ @ ers

~ |kJ Reports

~ ¢ News

Mmsales

~ B Administration

Mobilize your Sales Force
| T

= % Items Groups 1 Scenario Detals
' Cstegory
o On Hand
= ¥ Warehouse Transfer
4B Warehouse Transfer Order

4B Warehouse Transfer Journal
= 1% Approved Warehouse Transfer
.‘ Approved Warehouse Transfe...
' 4B Awsiting Approval Warehous...
" Warehouse Stock Counts
" Inventory Adjustment Qty
" Inventory Movement Qty

Available Scenarios

Name

Debit Settlement
Raturned Chedk
Credit Settlement
Visit

Customer Account Tx
Target

Cervice Case

N W N A

Wizard

®  HE X @ &4 ~ | B ﬂ
= A2
. A4
o w B & :
& .
p 3
Nevs Edit Convert O... Block Visits Sales Invoi...
Customer Sales Orders
© Crested date || equais |v| Today | v [ (18/02/2015 00:00)
@ nName | v | starts with | v | g
MahdlAllv @MMA—{L @mnk] © slocked ‘: aquals tIE
@ [+
Code Name Site Contact Person Class Group One Time Cus... Blocked Active Payment Terms Payn
1 CUS-000001 G - S 3 Helwan Retail it el /1 s Fgd A (] 7] Net_20
2  CUS-000002 i) - S s Helwan Retail PRy b P 1 o Net_20
2 CUS-000003 gl ainadl §lgt Helwan Retail Juiaay sana NN U Fgpt [ | Net_20
4  CUS-000004 o Fld Helwan Retsil il se /i s Jipd m m 2 Cash On Delivery



High Level Architecture

/
E
R Sales Order
p Webservices
W Sales Invoice
E Webservices \
| B ® \
L1 S
] E ® Q
= - R ® < Mobile Phone
= - \% * § @ loaded with
= - l Customer °38 mSales®
- - / C Webservices sa S®
P E Application Server
Application |Server
Sal Administration Front-end
mSales
ERP Database Database (SQL)
G

Q MSales

Mobilize your Sales Force




Businesses We Serve

Service
Providers

Banks (Credit
Cards Sales
and Loan
Officers)

Telecom
Distributors

Microfinance




Thank you!

Q msales



