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Game-changing executives recognize that putting the 
customer first is paramount to a successful digital 
transformation.
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Slow Quoting 

Process
Impersonal and 

Irrelevant Offers

Manual Outdated 

Systems and 

Processes 

Single Siloed Sales 

Channels

Channel 

Conflict



53% of buying 

decisions are driven 

by the sales 

experience

86% of buyers will 

pay more for a better 

customer experience 

and greater 

transparency 

50% of buyers 

choose the vendor 

that responds first



Driving Customer Success

Personalized Frictionless Omnichannel

Transparent Dynamic Mobile

Real Time

Algorithmic



Opportunity 
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3rd Party Contract 

Management
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Identify new leads 
and help sales to 
know where to 

invest their time.



Automate the sales 
process and deliver 
the right products at 

the right price
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Optimize pricing for 
every unique buying 

interaction








